National Account Executive
This position will support sales objectives for N-Store Services.  Relocation assistance or a home-office arrangement may be considered for the right candidate.
Job Responsibilities:

· Identify and generate profitable net new revenue by qualifying new customers and markets 

· Establish, build, and maintain customer relationships resulting in continuous revenue growth 

· Provide superior account management service & leadership by collaborating with teams within organization in support of client needs - both external and internal 

· Prepare sales activity reports, maintain accurate sales forecast, and other documentation

· Attend trade shows, client events, and industry networking events to promote business

· Oversee entire sales cycle including prospecting, evaluating, developing, proposing, negotiating, and closing sales then ensuring client satisfaction and retention through implementation and A/R collections when necessary

Knowledge, Skills and Abilities:

· Bachelor Degree in marketing, business, construction or related field 

· At least 5 years of demonstrated achievement in business to business sales, ideally for a contractor or vendor-supplier to retail construction industry 

· Motivated self-starter that works well independently and with teams 

· A proven track record of identifying qualified prospects and building long-term relationships 

· Strong selling, relationship building, negotiation and closing capability 

· Active client list within the retail construction industry 

· Advanced organizational and communication skills
This position offers full benefits which include: competitive salary, excellent work environment, comprehensive health benefits, escalating vacation plan and 401K with employer contribution.

If interested, please submit resume to: 

· Fax to: 636-898-0926 

· E-mail to:  officehrmanager@n-storeservices.com

